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Kyninnosa M.1O.., 3m106yBa4 ocBiTH

®ipcosa C.I'., HAyKOBUH KEPIBHUK, K.€.H., JOLIEHT
KuiBchbkun HaIlloHATBHUK YHIBEPCUTET

imeH1 Tapaca llleBuenka

HUD®POBA TPAHC®OPMAIIA KAHAJIIB 36YTY IPOMUCJIOBOI'O
HIANNPUEMCTBA

HudpoBuit MapKeTHHI PO3IIISIIAETHCA SIK 3aCi0 IHTErPOBAHOI KOMYHIKAIlii
HiATPUEMCTBA 3 PUHKOM 4epe3 HU(POBI KaHaIW, 110 J03BOJISE BUOYAOBYBATH
CKJIaJHI CHUCTEMM B3a€EMOJIi 3 MOTCHI[IMHUMHU Ta pEATbHUMH CIIOXKUBaYaMu Y
BIPTYaJIbHOMY Ta peaJlbHOMY MPOCTOpi ojiHOYacHO [1]. JIms BUpOOHUKIB yIIaKOBKHU
TpaHchopmMallist 30yTy € KPUTHYHOIO Yepe3 JOBTHM UK MPOJaXiB Ta CKIAIHICTh
npoaykry. 3rimHo 3 manumu eMarketer, no 2026 poky rio0angbHI BUTpAaTH Ha
1 poBuit MapkeTHHr nepeBumiath 1 Tpax gon. CIUA, npote nume 40% kommnaHiit
MarTh YiTKY cTpaTerito nudpoBoi aganTartii [2].

IlenTpansHUM eJeMEHTOM TpaHchopmarlllii € mepexia Bif pydyHOi oOpoOKu
3aMOBJICHB JIO criemiamizoBanux noptamiB (Ha 6a3i WEBRA, Laravel Tomo). e
no3Bosiie  apromatuzyBatu 10 80% pyTMHHUX oOmepailiii, BpaxoBYyBaTH
IHAUBITYadbHI TIPANC-TUCTH Ta CHHXPOHI3YBAaTH 30yT 13 BUPOOHUUHMMH ITUKJIAMHU.
Jlns BUXOAy HAa MDKHAPOJHI PUHKH JIOIMUIBHOIO € 1HTErpamis 3 eKOCHCTEeMaMH
Amazon Business abo Alibaba, Tosi sik JIokanbpHa CTIMKICTh 3a0€3MeUy€eThCS yepes
BiTuM3HAHI MapkeTiuieiicu (Prom, Rozetka).

Ha mepmmii mnan 11 BUpoOHUYUX TIANPHEMCTB BUXOIUTh social selling -

cTparteriss po30yJOBH BITHOCHH 4Yepe3 COIIalibHI Mepexi, [e JIAepoM JUIs
nmpomMuciaoBux OpeHaiB 3amumaerbes LinkedIn. Lleit kanan mo3Bosise 3miiHCHIOBATH
Mpeu3iiHuA TapreTUHT Ha oci0, SKi MpPUMAaloTh PIMIeHHS, 3a iX MOcaJamu,
rayry3sMH Ta PO3MIpOM KOMIaHii, 0 KPUTUIHO BAXKIIMBO JIJISI CKIIATHUX MTPOTYKTIB
3 IOBI'UIM ITUKJIOM MPOJIAXKYy.
Tpanchopmartis xananiB 30yty Bumarae cuHeprii B2B E-commerce Ta social
selling. Ile mo3BoJIsi€ CTBOPUTH YHIKAIBHY IIHHICHY TPOTIO3UIIIIO Ta adanTyBaTHCS
70 MIHTUBHX TOTped puHKY. [lepclekTHBH MOAAIBIINX TOCTIHKEHb JIEKATh Y
mionuHi BukopuctanHs I 1mnas mporHo3yBaHHS TMOMUTY Ta BIPOBAKCHHS
OJIOKYEHHY JIJIs1 MPO30POCTI JIAHITIOT1B MOCTaYaHHS.
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Tabmunga 1
Enementu crpaterii Social Selling y B2B-cermenri
Enement Onuc Ta MexaHi3M peaiizanii Pounb y Tpancdopmartii
cTparerii 30yTy
OnTumizaiis [lepeTBOpEHHS CTOPIHOK dopmyBaHHS JOBIPH J10
npodi1iB MEHeKepiB Ha UG POBI OpeHnmy 4yepe3
CHiBpOOITHUKIB BI3UTIBKH €KCIIEPTIB rays3l. OCOOUCTICHY
KOMYHIKaIIi1o.
Excneprauit [TyOmnikarisi KeiciB, TEXHIYHUX [To3unionyBaHHs
KOHTEHT pP0300piB KOHCTPYKIIIN KOMIIaHIii K Jijepa
YIIAaKOBKH Ta 1HHOBAILIIH Y JYMOK Y TTaKyBaJIbH11
Marepiajax. HAYCTPIi.
Bineomapkerunr | JlemoHcTparltis pobotu | Bizyamizaiis SKOCTI
oOnagHaHHsS, TPOLECIB BUCIYKK | MPOIYKIT Ta
Ta TECTIB YIIaKOBKHU HA MIIIHICTh. | TEXHOJOTTYHOL
MOTY>KHOCTI
BUPOOHUIITBA.
JIxepeno: CKJIaJiecHO aBTOPOM Ha OCHOBI [3]
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